HOW EXPERTS BUILD EMPIRE
Networking 

Your Networking Worksheet
The best way to learn networking is to emulate or model the best networkers. The best networkers have 7 things in common. Follow their footsteps. To hold yourself accountable, get an Accountability Partner.
	
	Action To Take Within The Next 

180 Days
	Target Date To Begin
	Target Date to Finish
	Accountability Partner

	1. 
	The 7 Books On Networking to Read

(Read at least one book per month on networking including the following)

1. Dig Your Well Before You’re Thirsty by Harvey McKay

2. Who’s Got Your Back by Keith Ferrazzi

3. Never Eat Alone by Keith Ferrazzi

4. Others (4 – 7)
	
	
	

	2. 
	Conferences and Events to Attend
(Choose 1-3 you can afford and attend within the year in person or virtually) 

1. World Economic Forum (Davos)

2. TED or TEDx

3. Traffic Conversion Summit

4. Click Funnels

5. Click Seminars
	
	
	

	3. 
	International/Local Clubs, Societies and Associations to Join.
(Join one within the next 90 days)

1. Toastmasters

2. Rotary

3. Lions

4. ATD

5. LDNI

6. CIPM
	
	
	

	4. 
	10 Personalities & Influencers to Connect With and Learn From
1. Jay Abraham

2. Tony Robbins

3. Peter Diamandis

4. Tim Ferriss

5. Brendon Burchard

6. Joe Polish

7. Russell Brunson

8. Ryan Deiss

9. Ramit Sethi

10. Ruth Soukup
	
	
	

	5. 
	Things to Create to Make Me Attractive to Others
1. Book/eBook to Write

2. Online Course to Create

3. Speeches to Make

4. Webinar to Launch

5. Podcast to Launch

6. Tribe (Community) to Create

7. Free Stuff to Give Away to your tribesmen
	
	
	

	6. 
	Three Courses I Must Attend to Prepare and Position to Win
1. iSchool by Paul Uduk
2. Earnable by Ramit Sethi

3. B-School by Marie Forleo

4. Elite Blog Academy by Ruth Soukup
5. Book Writing Clinic by Paul Uduk

6. HPX by Brendon Burchard

7. HEBE by Paul Uduk
	
	
	

	7. 
	Positioning Yourself to be Noticed
You must do things to take you out of obscurity to the limelight.  

1. This is my IP (Intellectual Property)

2. This is the way I’m going to position myself

3. This is the expertise I’m going to be known for.

4. This is what I’m bringing to the table.

5. This is my Positioning Statement
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